
The Insights  
You Need to Win  
Bigger Deals, Faster

Emissary provides sellers and marketers access to 
inside insights on their most important accounts 
so that they can open new opportunities, 
accelerate deals and expand existing partnerships.

Most account intel scratches the surface, including only news and contact information. Human 
intelligence goes deeper, revealing the insights that actually help you find and grow business. It’s 
the difference between charts and power structure, between job title and decision-making style.

“Human intelligence” is the missing piece

For Sellers: The insights that help sellers navigate accounts are found among those who have 
lived inside target accounts.

For Marketers: The insights that help you personalize ABM at scale are found among those who 
have lived inside target accounts.

Revenue teams have:

Historical purchase data

Organizational charts

Mission, vision, values

Vendor instructions  

in RFPs

Public statements, financial 

reports

Revenue teams need:

What drives priorities, 

unsolved problems

Power structure, decision-

makers, and roles

The culture and how to work 

within it

Buying processes, decision-

making criteria

Where, and why, and specific 

investments are made



How Clients Use Emissary

Sales and marketing professionals leverage the Emissary human intelligence network to shape and 
turbocharge their go-to-market strategies.

Access Target Accounts

Use Emissary insights to 
identify who in your target 
account influences decisions, 
what messaging will resonate 
with those leaders, and 
which approach to take to 
gain access. Break through 
marketplace clutter by laser-
focusing your approach to 
specific people, teams, and 
organizations. 

Accelerate Deals

Strategize how to sell to 
each member of the buying 
team, clarify the steps and 
length of the buying process, 
identify needed business 
case elements, and decide 
when/how to engage 
procurement. Stand out from 
your competitors by tailoring 
your selling approach to 
exactly how your client buys. 

Expand Relationships

Grow your position by 
understanding how best to 
navigate your customers’ 
complex organizations. 
Uncover which white space is 
worth pursuing, and strategize 
how to parlay your existing 
presence into a broader value 
proposition.

Our Network

Emissary Advisors are inspiring leaders who love to coach, give back, and invest in relationships. 
Their industry, account, and buying process knowledge just can’t be found elsewhere.



What you can learn from an Advisor

Executive Level Tech 
Buyers...
Application: Architect, Enterprise 
Applications, Cloud Applications

Development: Engineering, QA/Testing, 
Data Science

Infrastructure: Network, Platform, Data 
Center, Cloud, Storage, DR

Security: Security Architecture, SecOps, Gov., 
Risk & Compliance

Corporation: Procurement, Finance, Supply 
Chain, Ops, Vendor Mgt.

...in the Global 5k 

Automotive

Manufacturing

CPG

Retail

Entertainment

Technology

Fin Services

Telecom

Healthcare

Travel & Hospitality

Insurance

Utilities & Energy



Emissary is a human intelligence network that connects enterprise sales and marketing professionals directly to a community of 
over 12,000 talented senior and C-level executives with recent experience at their most important accounts.

Leveraging the Emissary network will enable you to shorten your sales cycles, close more deals, and build positive long-lasting 
relationships with your clients and prospects—leveraging unparalleled insights into their challenges and needs.

To learn more, contact info@emissary.io

Human Intelligence in Action

“The Emissary Advisor 
knew the account 
inside and out: their 
strategies, their focus, 
pitfalls… all the details 
in between the words 
in a 10-K. He also 
worked closely with all 
of the decision-makers 
and budget owners for 
many years.”
SENIOR ACCOUNT 
EXECUTIVE, DATA 
MANAGEMENT PLATFORM

“Our Emissary Advisor 
knew everyone 
in IT, [and] gave 
great insights into 
the process and 
suggestions to help the 
sales process.”
STRATEGIC ACCOUNT 
EXECUTIVE, ENTERPRISE 
BUSINESS SOFTWARE

Inside Insights Drive Client Results

“The Emissary Advisor 
was able to work ‘on 
the same side of the 
table’ to build out a 
picture of the account 
and how to approach 
it. Great preparation, 
great insight.”
SR. MAJOR ACCOUNT 
MANAGER, NETWORKING 
SOLUTIONS
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